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Greenberg Advisors Promotes Team Member 

WASHINGTON, DC – December 19, 2012 – Greenberg Advisors, LLC ("Greenberg") is pleased to 
announce the promotion of Shaun Tiwari to the position of Senior Associate. 

Mr. Tiwari joined Greenberg in early 2010 and plays a key role in many of the company’s initiatives.  
Since joining, he has developed numerous in-depth relationships with firm owners and executives, as well 
as with a variety of debt and equity investors in the U.S. and abroad.   

His efforts to enhance the firm’s relationships with bank and non-bank debt providers seeking 
investments in the ARM, RCM, BPO, and Specialty Finance sectors were instrumental in Greenberg’s 
closing of two debt financing transactions in 2012. 

Brian Greenberg, CEO of Greenberg Advisors, commented, "Shaun is an excellent representative of the 
firm.  His ability to analyze a situation and find creative, thoughtful solutions is something that our clients 
have benefited from time and time again.  This promotion is well deserved." 

Mr. Tiwari’s prior experience includes 3 years in private equity investing with Marc Bell Capital Partners 
and 2 years as a financial analyst with NVR, a real estate development firm.  He holds a Finance degree 
and has passed Level II of the CFA program. 

About Greenberg Advisors 
Greenberg Advisors, LLC provides trusted M&A and strategic advice within the financial services and 
business services sectors worldwide.  The firm is best known for its expertise in Accounts Receivable 
Management (ARM), Revenue Cycle Management (RCM), Business Process Outsourcing (BPO), and 
Specialty Finance.  Focused on these interrelated sectors for over 15 years, the firm’s professionals offer a 
comprehensive, yet highly specialized perspective from which to advise clients, which has resulted in the 
completion of nearly 100 merger & acquisition (M&A), capital raising, valuation, and strategic advisory 
transactions.  These client successes reflect its distinct client-first approach, objective point of view, deep 
sector expertise, and roll-up-the-sleeves work ethic. 
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